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“Regenesis” means new
beginnings using eternal
principles in innovative
ways.
  
Regenesis believes that
the  goal of every home-
owner association Board
should be to promote
harmony by effective
planning.      
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just  that  purpose.
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able for $29 per year.
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“Regenesis” at  the
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The Regenesis Report is
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Plain Speaking
Good communication relies on common
understanding of terms.  English is particularly
irksome because the same word or phrase can
have radically different meanings.  Take the
military’s translation of “Secure the Building”:

• Army: Occupy, neutralize the defenders
and establish a guarded perimeter.

• Navy: Batten down the hatches so what’s
outside won’t come inside.  

• Marines: Level the building, pave the lot
and erect a razorwire fence to secure the
Humvees.

• Air Force: Lease with an Option to Buy.
• National Guard:  I’m off that weekend.

All humor aside, the type of communication
practiced can form the basis of clear
understanding and agreement or chaos and
conflict.  One of an HOA Board’s greatest
challenges is to communicate to the members
effectively.  Let’s look at various methods of
HOA communication:

Email.  In terms of speed, efficiency and cost,
email can be a great boon to the Board if used
properly.  Email allows group discussions and
transfer of information.  But email discussion
requires a high degree of skill.  There are
significant differences between a face to face
and email to email exchange.  In person, facial
expressions and tone of voice can make all the
d i f f e rence  to  mean i n g .   S ma l l
misunderstandings can be instantly corrected
as the conversation progresses.  With email,
the words are static and subject to the
interpretation or bias of the receiver.  A casual
comment from a sender can be easily be
interpreted as inflammatory by the recipient. 

Choice of words in emails, therefore, is
extremely important.  Proofreading and careful
consideration of content is mandatory to avoid
unintended results.  Knowing the recipient(s)
personally helps a lot because the sender
understands the pride and prejudice issues.
And then there is the Forwarding feature that
allows emails to land in front of unintended
eyes.  (Don’t let me get started on this
landmine).  Since the dynamics of group
communications is so complicated, it’s usually

best to stick to factual information, rather
than hot potatoes that can precipitate a
war of words. 

Newsletters.   All HOAs should produce
at least quarterly newsletters to keep
members abreast of financial issues,
important rules and design standards,
current contact information and breaking
news.  While graphics and pictures are
nice, they can be overdone and should be
limited.  Content is king.  For most, a
single page will do but larger
communities with greater content
participation can produce 10-20 page
extravaganzas with paid advertising to
offset production costs.  With proper
planning and distribution, it can actually
be a money maker.  For more on this
topic, see Regenesis.net “Newsletter
Basics”.

Telephone.  An old standard, the phone
now has enhanced features that facilitate
improved communications.  Voice Mail
and Message Notification allow freedom
to roam.  Some HOAs have attempted
Phone Trees for communicating to
members.  This system is like a chain
letter that relies on downstream
participants to push the message along.
Broken links are common.  Technology
now provides a wonderful alternative with
NotifyQuick.com.  Their Auto-Dialer
Service allows an HOA to communicate
to thousands of members quickly.  Since
virtually all members have a phone, this
service is both useful and affordable.

Website.  Providing critical need-to-know
information to buyers is an extremely
important HOA function. Fortunately, the
Internet has vaulted communication to a
whole new level.  Besides moving
information and communications
phenomenally fast, it  provides a platform
for information archival.  This is
particularly important for HOAs which
have  significant static and time-sensitive
information that should be made available
as part of each seller’s resale disclosure
obligation.  
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 Contact Us & Win!  
All Portland/Vancouver Metro
Area Homeowner Associations
that contact us each month are
entered into a drawing for a

free pass to an upcoming
Regenesis Seminar

This Month’s Winner:

Terry Horley
Village at Forest Heights

Thanks to others that responded:
Ash Creek Park Condominium

Binford Condominium
Castle Pines Condominium

Century Terrace Condominium
Charbonneau Homeowners
Chimintini Condominium *

Peg Tree Condominium
Pinewood Estates Condominium

Polehn Heights Homeowners
Portland Rowing Club Association

Powell Butte Condominium
Prescott Condominium

Princeton Village Rowhouses
Quail Hollow East HOA

Raleighwood Townhouse Condos
Ridge Lake Park HOA

River View Village Homeowners
Riverstone Condominium
Riverview Condominium

Roosevelt Hotel Condominium
Saint Andrews Condominium
Salemtowne Civic Association
Sandalwood Condominium
Schollsbridge Condominium

Sexton Mountain Meadows HOA
Shadowcreek Condominium

Sherwood Village Homeowners
Stanwood Manor Condominium
Stephanie Terrace Condominium

Strawberry Meadows HOA
Sunshine Creek Condominium
Tanner Place Condominium

Thurmond Courtyard Condominium
Townhurst Estates Condominium

Treehill Park Condominium
Treetop Condominium

Tualatin Village Condominium
Turner Creek 2 HOA

Victoria House Condominium
Village at Wilsonville Condos

Village Condominium at Westpark
Village East Condominium
Vista House Condominium

Waverly Yacht Club Condominium
West Bay Condominium

Westover Terrace Condominium
Whispering Heights Homeowners
Willamette View Condominium
Willow Creek Heights Condos

Wilsonville Meadows HOA
Woodspring Condominium

* VANCOUVER

Regenesis
Reserve Study Service
 Every HOA needs one
 30 Year Maintenance Plan
 Funding Plan Fair to All
 No more special assessments

503.977.7974

Having well informed owners and
potential owners is to the benefit of the
HOA.  Apprising buyers about
upcoming special assessments, parking,
pet and architectural restrictions and
other hot topics will screen out those
that can’t live with them.  Withholding
the information guarantees uninformed,
uninvolved or angry new comers.   

With the many affordable and user
friendly HOA website services
available today, there is little excuse for
even the smallest HOA not to take
advantage of this tremendous
communication tool.  HOAmlink offers
a great alternative.  Contact
info@regenesis .net  for  more
information on this service.   For more
on website development and
recommended content and layout, see
Regenesis.net “HOA Websites”.

Face to Face.   Meetings are the
prescribed mechanism for members to
communicate HOA business.  The
Board should have at least four
scheduled meetings a year all open to
members to audit or petition the Board.
Scheduling them far in advance allows
directors and other members to plan
their calendars accordingly and for the
Board to systematically deal with
business rather than react on the fly.  

At those meetings, members have the
right to express opinions and inquire
about HOA matters.  For this, an Open
Forum preceding each meeting
provides the means for expression.
While the Open Forum is rarely used by
HOA members, it’s important
symbolically that the Board provide it.
It demonstrates that the members matter
and that the Board has nothing to hide.
Even though some members can rant at
Open Forums, that’s preferable to them
trash talking over the garden fence.  Let
them vent, most will feel heard and not
engage in backbiting.

The more the words, the less the
meaning. Whatever communication
venues that are used, speak plainly and
with adequate information.  It shows
respect for the members who the Board
serves.  It will also make the Board’s
job much easier when the members
must make hard decisions since they are
already clued into the issues.  
Speaking plainly: Just do it! 

Ask the HOA Expert

QWhat is the most efficient way
to count ballots at an Annual
Meeting?  Our group has a large
membership and vote counting

bogs down the meeting.

AWith many ballots to count,
preparation is essential.  The
ballots should be preprinted
with names of all candidates

and a checkbox next to each.  A couple
of blanks should be left for nominations
from the floor at the meeting.  After the
ballots have been completed, they
should be collected by the election
tellers (none of whom should be 
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running for election) and divided into equal parts.  

Using several teams of two, one reading the results and the
other tallying, ballots can be counted simultaneously by the
teams and the final tallies from each team can then be added
together for the final results.  A Head Teller should check the
math, circle the name(s) of the winner(s) and hand the results
to the Board President to announce.  Using this technique
should allow the process to be completed in 5-10 minutes
during which other business can be handled.  The counted
ballots should then be batched and stapled to the tally sheets
and retained in the annual meeting file should questions about
the election arise.

QCan the Board cite a "long-standing policy" to
prohibit construction of an enclosed patio beyond a
side privacy wall in my own back yard, although
there is no written rule or regulation in the documents

which would prohibit that?

AIn general, it is the HOA's right to dictate the exterior
appearance of the homes. So, as a rule, an owner
should always get approval of exterior modifications
before proceeding. Even though the city may issue a

permit, the HOA may have restrictions that override zoning
and building codes.

If the Board has enacted broader architectural design
restrictions than are found in the governing documents, these
need to be made known in writing to all owners. It is not fair
or reasonable to expect owners to know these things by ESP.
Also, such restrictions need to be reasonable. If your
proposed enclosure is not visible from the street, what
difference should it make to the Board or the neighbors?
Based on your description, this restriction does not seem
reasonable and unless the Board can produce an Architectural
Design Policy that specifically prohibits it (and the reasons
for it), I believe you should not be restrained from moving
forward. 

QIs it a problem if we are remodeling our clubhouse
and a Board member charges the materials to her
personal credit card? 

AAs long as the purchases are legitimately for the
HOA, it's probably okay. However, normally they
should be billed to the HOA and paid by check so the
record is clear about what was bought and why. It

will also keep the record straight for warranties that are
included with the purchases.
 
If the materials are being charged to this card so the director
gets air miles or some other perk, it is not acceptable. This is
a conflict of interest and constitutes compensation for a
director who is not supposed to receive any.

Specializing in
Homeowner Association

Law & Assessment
Collection

Northwest HOA Phone 503.684.4111
    Law Center lawfirm@arvial.com 

Greasing the Wheels
Money is the grease that oils the homeowner association’s
wheels.  Without it, the HOA  screeches to a grinding halt.
Without money, bills go unpaid, needed repairs are delayed,
property values fall and tempers rise.  In most HOA budgets,
there is little margin for slow or no payers so attention to
timely collection is essential.  Yet, it’s a recurring problem in
many HOAs because Boards are reluctant to enforce
collection on neighbors and/or friends.  But there is no
government bailout for HOAs.  If all don’t pay, the remaining
members must make up the difference.  The picture ain’t
pretty.

While the governing documents empower the HOA to collect
the money it needs to operate, the details on collection is left
to the discretion of the Board.  There is much to consider:

• Should a Late Fee be charged?  
• How about charging interest on the outstanding balance?
• Bad check charge?  
• Should a lien be filed?
• Should an attorney be used for collections?
• Can the HOA get reimbursed from the debtor for costs of

collection?
• Should the HOA consider foreclosure in some cases?
• Can the HOA garnish wages? 

The answers to these questions is “Yes”.   And all should be
integrated into a Collection Policy that should be adopted and
followed consistently by the Board and Manager.  The
primary goal of the policy should be to keep the HOA bill at
the top of the debtor’s bill paying stack.
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Since a Collection Policy is complex, it should be formalized
in a Board Resolution which recites the governing document
authority and the details of the procedure.  As with all
resolutions, it should be circulated among the membership
prior to enactment for review and input.  Once adopted, the
Collection Resolution should be posted on the HOA’s
website and attached to each attempt to collect a delinquency.
That way, members know exactly what the process is and are
forewarned of consequences.

Collection Policies vary in procedure but the following
reflects a sequence commonly used unless the governing
documents indicate otherwise:

1. Homeowner fees (dues, assessments) are due on the first of
the month.
2. On the 10th, a Late Charge is applied and Notice of
Balance Due sent which includes a Right of Appeal and
Repayment Plan Request.
3. After 30 days, a 10 Day Notice of Intent to Lien is sent.
4. After 40 days, the account is turned over to the HOA’s
attorney for further action.
5. Attorney immediately sends a 10 Day Demand for
Payment letter again citing the Intent to Lien.
6. By 60 days late, attorney files a lien against the debtor’s
property and may, if appropriate, invoke termination of HOA
paid utilities provided to the owner, restriction to amenities
(like pool, clubhouse, etc.), acceleration of fees due for the
remainder of the fiscal year, garnishment of  wages, seizing
assets for resale (cars, boats, etc.), taking an assignment of
rents if the unit is rented and other allowable options.
7. By 120-180 days late, the HOA should consider processing
a foreclosure action.

Here are details on selected actions:

Late Charge.  A late charge is appropriate for each month
the account is delinquent.  Generally, a flat fee of $10 to $25
per month is acceptable.  If partial payment is received, it
should always be applied to the oldest balance so that Late
Fees are levied for each month there is a balance due.  

Notice of Balance Due.  This statement advises the debtor
early of the Late Fee.  It usually results in a speedy payment.
The debtor may have an explanation (check’s in the mail,

Post Office lost it, dog ate it. etc.) which can be considered.

Right of Appeal.  The debtor may dispute the validity of the
debt, especially if there are fines and other charges that are
not part of the regular fees.  They are entitled to appeal the
billing.  Of course, convincing evidence must be presented
that negates the charges.  The Board has the final say and
Appeals should be heard quickly and not delay the collection
schedule. 

Repayment Plan Request.  There can be extenuating
circumstances like injury, disability, job loss or other
unavoidable financial setback that the Board should consider
in allowing a repayment plan.  Repayment plans should not
be granted automatically since they put an additional burden
on the other members to fund the shortfall.  However, filing
an aggressive collection on someone that is unable to pay for
valid reasons could alienate an otherwise good neighbor,
unnecessarily increase the debt on someone who can’t even
pay the principal and tip the debtor into premature
bankruptcy.  If there is a reasonable expectation of financial
recovery, it’s often in the HOA’s best interest to work with
the debtor.

In general, repayment plans should serve as a stop gap
measure only and extend only a few months. The plan should
be strictly adhered to so the HOA doesn’t lose ground as time
passes.   Approving the plan needs to be considered in the
overall scheme of the HOA’s cashflow.  If the HOA needs
every penny every month, approving a repayment plan means
others will have to ante up the cash so bills can be paid.  This
translates into a “special assessment”(the longest four letter
word there is).  In other words, if the HOA has no excess
cash to draw on, the members should approve the plan.

Notice of Intent to Lien.  This warning notice advises the
debtor of the costly consequences for non-payment.  In most
cases, outstanding balances are resolved before the deadline.

Lien Recording.  Recording a lien against the debtor’s
unit/home is the most important collection action the HOA
can take since it secures payment of the balance due.  It is
very important that the lien be properly prepared and
recorded.  A knowledgeable HOA attorney should always be
used for this purpose. continued....

 

Community
Associations

Institute
OREGON CHAPTER

CAI IS A NATIONAL NON-PROFIT ASSOCIATION CREATED IN 1973 TO EDUCATE AND
REPRESENT AMERICA'S RESIDENTIAL CONDOMINIUM, COOPERATIVES, HOMEOWNER
ASSOCIATIONS, RELATED PROFESSIONALS AND SERVICE PROVIDERS.

Call (503) 531-9668
For Event or Membership Information
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David T. Schwindt, CPA
DSCHWINDT@SCHWINDTCO.COM

SPECIALIZING IN:

Homeowner Association
< Accounting
< Audits
< Tax Filing
< Reserve Studies

3407 SW Corbett Av
Portland OR 97239

Phone 503.227.1165
Fax 503.227.1423

Regenesis.net
World’s best

information resource
for condominium, co-
ops and homeowner

associations. 
Discover how to make

HOA living a
resounding success. 

 The attorney will need:

1. Copies of all notices sent to the
debtor.

2. Copies of appeals, repayment
proposals and responses, if any,
from the debtor.

3. A copy of the unit deed verifying
who the legal owner is.

4. Mailing address of the legal owner.
5. Property Tax ID number.
6. A current account balance with all

charges detailed including late fees
and interest charges.

7. Copy of the Collection Policy.  

Acceleration of Assessments.  Some
governing documents provide the right
to accelerate the balance of the current
fiscal year's assessments in the event of
default.  Invoking this right is subject to
the Board’s discretion which includes
the number of times a particular owner
has been delinquent and the amount of
the delinquency.  If your HOA has this
right, it’s best for the Board to establish
the criteria under which it is invoked
(like, if the debtor has been delinquent
twice in the previous 12 months or the
balance exceeds, say, $1000).

Foreclosure.  Foreclosure of debtor
property is the most extreme form of
HOA collection and not particularly

easy to pull off.  The HOA must be able
to buy out prior lien holders like
lenders and, possibly, the IRS.  Debtors
enjoy Homestead Right protection in
most states which protects tens of
thousands of dollars of equity.  After all
prior lien holders are satisfied, there
must be enough equity remaining to
justify the action, that is to say, to pay
the outstanding balance owed. 

Foreclosures are politically charged
inasmuch they usually involve a
person’s home.  If the owner is disabled
or elderly, the issue gets even more
sensitive.  For a variety of reasons, the
Board should seriously consider
whether foreclosure should be pursued.
Unless the debt is significant (many
thousands of dollars), it is generally
more prudent to wait until the property
sells.   The attorney should make a
recommendation to the Board after all
the facts are known and discussed at
length.  Foreclosure should never be
undertaken lightly or automatically.

Money comes and money goes but
mostly goes.  Money is hard to come
by.  Keeping the HOA wheels greased
is a never ending task.  To ensure that
your homeowner association never
lacks the lubrication it needs, develop
and follow a fair but firm Collection
Policy.  Then hire a professional
manager to enforce it.  Keep that HOA
rolling 

For a sample Collection Policy, see
Regenesis.net “Policy Samples”.

FAST TRACK - IN HOUSE
FREDDIE MAC PROJECT APPROVAL

FANNIE MAE - VA - FHA
PROJECT APPROVALS

Special Loan Programs
for New Condo or Condo

Conversion Projects
with Limited Pre-Sales

(503) 248-2201 5100 SW Macadam Av, St 340
(800) 887-9815 Portland OR 97201

YOUR CONDO LENDING EXPERTS

Committee Mining
Committees are a frequently untapped
goldmine available to the HOA Board.
Besides benefitting the Board by
spreading the work around, committees
are an excellent training ground for
future Board members.  Folks that may
be reluctant or too timid to step up to a
Board position often feel right at home
on a committee with limited or focused
responsibilities.  

Committees come in all shapes, sizes
and functions and may be temporary or
long term, as the need dictates.  They
are only limited by the Board’s
imagination.  A committee can assume
a variety of roles, such as:

Research & Development.  Complex
tasks can be assigned to a special
committee which can research the task
and advise various courses of action to
the Board.  This includes large
renovation projects, proposed
amendments to the governing
documents and local zoning or crime
issues.

Task Execution.  Committees like
Rules Enforcement and Architectural
Restriction can hand out citations and
review appeals.
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PROFESSIONAL CONDOMINIUM MANAGEMENT

~ Financial Services
~ Project Management
~ Professional Maintenance
~ Janitorial Services
~ Developer Transition Specialists
~ Condo Conversion Specialists

MAYNARD TYE, CPM
? (503) 699-5427

Fax (503) 699-0913
Email: info@excelsiorpm.com

Website: www.excelsiorpm.com

4 SW Monroe Pkwy, Suite G
Lake Oswego OR 97035

WHERE YOUR EXPECTATIONS BECOME OUR COMMITMENTS

Specializing in
Siding, Stucco & 

Window Replacement
Cedar, Shingles, Vinyl, Hardiplank & Stucco

Full Service Painting
Andersen & Milgard Windows

CALL FOR A FREE ESTIMATE

Mark Tiffee - President
mark@acutabovesiding.com

503.643.1121
12985 NW Cornell Road

Portland OR 97229

CCB # 110138     Licensed, Bonded & Insured

www.acutabovesiding.comOversight.  Committees like
Landscape/Grounds and Pool oversee 
the contractor’s performance and
improve the quality of service.

Cost Control.  The Maintenance
Committee can prescreen requests from
owners to ensure they are indeed the
HOA’s responsibility and, if so,
prioritize them and group them for
better cost efficiency.  The Budget
Committee refines costs based on study
of the past and anticipated future
expenses.

Socialization.   An oft overlooked
function is planning social events to
help neighbors meet neighbors.  The
events don’t necessarily need to be
party oriented.  The Annual Meeting
can become the Social Event of the
Year with food and entertainment.
Spring Planting Parties don’t have to be
all work.  Reward the volunteers with
catered food, beverages and T-shirts.
The Social Committee can help build
real community and lasting friendships.

Security.  Turn that noisy neighbor into
the Neighborhood Watch Chair who
can monitor suspicious activity or
recommend better security techniques.

To facilitate committees, the Board

should provide the proper resources.
Some need funding but most just need
clear marching orders and limits of
authority.  The Board should never
abrogate its final authority over HOA
matters to a committee.  That means
committee power should always be
limited and if a committee is making
judgment calls, like Rules Enforcement,
there should always be the right of
appeal to the Board.

All committees need a plan of action
and goals.  Part of the plan should
include reporting to the Board at
regularly scheduled meetings.  That
report should include recommendations
for Board approval.  These reports
provide a good way for the Board to
assess the ongoing need or
effectiveness of a committee.  If little is
being done, it might be time to retire a
committee or find a new chair. 

Some committees need to meet
regularly, some sporadically and others
rarely, if at all.  It all has to do with the
goals laid out by the Board.   The Board
should select each committee chair
carefully as someone who has the time
for the job and inclination for
leadership.

Here’s a novel idea: Allow renters to
join committees.   Many want to be
good neighbors and to serve.  At least
ask.  You might be surprised at the
response and it might shame or
encourage owners to step up.

One of the best ways to promote
committees is by praise and
recognition.  It is the currency of care in
HOAs which brings a huge return.
Recognizing effort and superior
performance is #1 on every Job
Satisfaction Survey.  It works the same
way in an HOA.  Thank you notes,
accolades in the newsletter, plaques and
Certificates of Merit go a long way.

Mining your committee options will
produce a wealth of riches for the
community.  Committees lead to better
information, greater harmony, new
friendships, enhanced trust, involved
neighbors and less work for the
Board...all good and no bad.   This is
the Mother Lode.   Grab your picks and
shovels and start digging!  

For more on Committees, see
Regenesis.net

With Blinders On
A man once found a friend searching
for something under a streetlight.
"What did you lose, my friend?" he
asked. His friend replied, "I lost a coin
across the street." "Why are you
looking for it here then?" "It's dark
across the street: I decided it would be
easier to look for it here under the
streetlight."

Each of us searches for meaning to
existence.  We look here, we look there.
We try one thing, then another in the
vain hope that each attempt gets us
closer to “happiness”.  Satisfaction is
fleeting. Yet what we search for is right
before our very eyes.  

We are taught that creation shouts the
existence of a creator.  It is simply not
logical for the world and, indeed, the
universe to exist by random chance.
Conditions on our home planet are
perfectly suited for life, yet life cannot
spring from nothing.  And life requires
surgically precise conditions to remain
viable.  It all takes the thoughtful
planning and sustaining of an intelli-
gence far beyond our comprehension.
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Regenesis
Reserve Study Service
Every HOA needs one
30 Year Maintenance Plan
Funding Plan Fair to All
No more special assessments

503.977.7974

Bitterness is like drinking poison and
waiting for someone else to die.

Just because you do not take an interest
in politics does not mean politics won't
take an interest in you.

 --Pericles (430 BC) 

Each of us has a choice.  Do we live our life with blinders on
and bounce about life like a pinball?  Or should we reflect on
the marvelous opportunity we’ve been offered?  If the
former, read no further, your destiny is assured.  Party hearty
and serve yourself.   

If the latter, consider that you were designed with a much
higher purpose.  The creator made each of us for his pleasure.
But that doesn’t mean we are his puppets or  slaves.  He gives
us free will to choose how we live our lives.  On the other
hand, he promises if we follow his direction...if we mirror the
traits that he deems noblest and best...he will give each of us
an abundant life.  What is that “abundant” life?  That’s the
fun part.  It’s unknown until you live it.  But he promises an
absolutely unique and fulfilling life here and forever.  We
only need put our trust in him.

So, can you let go of the meaningless and unrewarding
activities you’ve crammed your life with and let God show
you the promised prize?  Lay your blinders down and follow
him.  Forever is a terrible thing to waste.

Shallow End of the Gene Pool
The following were gleaned from job résumés and cover
letters:

i I have lurnt computor and spreadsheet pogroms.
i Am a perfectionist and rarely if if ever forget details.
i Received a plague for Salesperson of the Year. 
i Wholly responsible for two (2) failed financial

institutions. 
i Reason for leaving last job: maturity leave. 
i Failed bar exam with relatively high grades. 
i It's best for employers that I not work with people. 
i I was working for my mom until she decided to move. 
i Marital Status: Single. Unmarried. Unengaged.

Uninvolved. No commitments. 
i I have an excellent track record, but I am not a horse. 
i I am loyal to my employer at all costs... Please feel free to

respond to my resume on my office voicemail. 
i I procrastinate, especially when the task is unpleasant. 

i Personal interests: donating blood. 14 gallons so far. 
i Instrumental in ruining entire operation for a Midwest

chain store.
i Note: Please don't misconstrue my 14 jobs as “job-

hopping”. I have never quit a job. 
i Marital Status: Often. Children: various. 
i The company made me a scapegoat, just like my three

previous employers. 
i Finished eighth in class of ten. 
i References: none. I've left a path of destruction. 

The Brass Rat
A tourist wanders into an antique shop and picking through
the items, he discovers a life-sized brass rat. The sculpture is
so unique that he asks the shop owner the cost. "$12 for the
rat, sir," says the shop owner, "and a $1000 for the story
behind it." "You can keep the story," he replies, "but I'll take
the rat." 

The deal done, the tourist leaves the store with the brass rat.
As he crosses the street, two rats emerge from a sewer drain
and fall in step behind him. Nervously, he walks faster, but
every time he passes a sewer drain, more rats come out and
follow him. Two blocks later, at least a hundred rats are at his
heels.  

He soon breaks into a run as multitudes of rats swarm from
sewers, basements, vacant lots, and abandoned cars. Rats by
the thousands are at his heels!  He sees a bridge and runs for
it with the rats in hot pursuit! Leaping onto a light post,  he
hurls the brass rat into the river and watches in horror as the
seething tide of rats surges into the water below. 

Shaken, he makes his way back to the antique shop. "Ah, so
you've come back for the rest of the story," says the owner.
"No," says the tourist, "I was wondering if you have any
brass lawyers!" 


